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Business Challenge
The Client Compute Group (CCG) at Intel 
was looking for a new approach to internal 
training for its global sales force of over 2,000 
individuals.

Solution
8th Brick Group supported the creation of a 
ground-up training initiative to empower 
global sales teams with the timely information 
necessary to drive CCG product sales.

Elements
▪ Curriculum strategy and development 

across all client technologies, both 
consumer & commercial.

▪ Creative theme and digital SMEs

▪ Produced 50+ courses

▪ Script, animation, and packaging of 
course content for distribution on LMS 
system

▪ Communications plan, content, and
management of execution

▪ Overall program management
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Introduction to Client Computing

CLIENT U FUNDAMENTALS COURSE SELECTS

CLIENT U FUNDAMENTALS COURSE SELECTS

The Basics of Client Computing 

Technologies

Introduction to Desktop Computing

Introduction to WorkstationsIntroduction to Mobile Computing Get to Know Your Intel Partners
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Oracle Weekly Sales Newsletter

OVERVIEW

With a company the size and scale of Oracle, 
sales people desired help to cut through the over 
abundance of information to save time and focus 
on the highest priority and most useful marketing 
and sales tools.

DELIVERABLES

8th Brick worked with the North America VP of 
Marketing to concept, prioritize content, segment, 
implement, design, program manage, and 
measure a weekly newsletter delivered to the 
various sales teams.

RESULTS

Sales teams reported this effort saved them time 
and made more effective use of the tools and 
campaigns that were specific to their focused 
coverage areas.
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SALES REFERENCE TOOLS

INTEL® DEEP LEARNING BOOST & INTEL SPEED SELECT TECHNOLOGY

INTEL - CLIENT AIINTEL - HPC SALES GUIDES
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THANK YOU

THANK YOU

IF YOU’RE READY TO TAKE THE NEXT STEP, LET’S TALK
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